
	
 

 

MARKETING & ADVERTISING MANAGER 
 

Who We Are 
Sistine Solar is a venture-backed, growth-stage company born out of MIT that brings a radically new 
design touch to the world of solar. Our award-winning and patented SolarSkin technology uses a mix of 
cutting-edge materials science, color science, and human visual perception to transform solar panels into 
branding/advertising assets for businesses and curb appeal boosters for homeowners. This revolutionary 
approach is central to our mission to transform solar from 2% market penetration to 100% using the 
power of design. Within just two years, SolarSkin has been deployed on installations in over 10 states 
and has amassed distribution interest from over 300 solar installers nationwide. We are headquartered 
at Greentown Labs in Somerville, MA (the world’s leading clean tech hardware startup ecosystem) and 
our backers include Energy Foundry, Thin Line Capital, MassCEC, DOE SunShot, and legendary solar 
and hardware investors. 
 

The Opportunity 
We are looking for a Marketing & Advertising Manager to build and grow the Sistine brand and own 3 
key areas: brand awareness, demand creation, and communications. In this role, you will: 

o Generate tailored messaging and creatives for key customer segments, including but not limited 
to sustainability-focused brands, carports, airports, hotels, universities, sports stadiums, and 
outdoor advertisers 

o Design and implement the content roadmap for the full journey of our customers and partners 
o Develop and execute on the company’s demand generation strategy, with particular emphasis 

on digital channels 
o Own lead generation through combination of inbound marketing, paid social, and paid search 
o Segment leads based on position in buyer journey, and track and improve conversion metrics 
o Build out our channel marketing program, helping our partner solar installers grow while correctly 

representing our product and our brand 
o Manage corporate communications, public relations, and press outreach 
o Own copy and content generation, including blog, video, and ad copies 
o Manage company’s social media channels 
o Work closely with CEO and Director of Sales to sync up marketing and branding efforts with 

company’s sales plan and overall strategy 
 

Requirements 
o At least 5 years’ experience in marketing and communication roles 
o Excellent written and verbal communication skills – in particular, copywriting and storytelling; PR 

agency experience a plus 
o Experience in paid search, paid social, SEO, e-mail marketing, and other lead generation 

channels 
o Experience managing accounts on, and marketing on, LinkedIn, Facebook, and Instagram 
o Knowledge of marketing automation and CRM tools 
o An entrepreneurial drive. Qualities we admire include integrity, creativity, open-mindedness, and 

a collaborative spirit. 



	
 

You will enjoy this role if: 
o You are excited by the opportunity to leave your signature on the future of solar with a 

revolutionary technology. 
o You are intrinsically motivated and your satisfaction is directly proportional to the enormity of the 

problems you solve. 
o You find consumer psychology deeply interesting and care about creating a positive behavioral 

shift in society towards clean tech adoption 
o You enjoy being part of a dynamic company culture that offers you wide latitude to think creatively 

and try new approaches and techniques. 
o You can see yourself fitting into a performance-based culture. Joining a young company has its 

risks, but on the other hand, you will get to share in its success as it grows. 
 

CONVINCED? 
Send a resume to careers@sistinesolar.com telling us why you want to be a part of the team and add any 
relevant experience you think makes you an ideal candidate. 
 


